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Jan Koch: Hey everyone. Thanks for joining me or list spring school. I'm here 
with Bruno Nwogu from Nigeria, one of the best affiliate marketers in the 
country. Bruno, thank you so much for taking the time to join us today and also 
to elaborate what you do with affiliate marketing and email marketing.  

Bruno Nwogu: Thank you so much, Jan. 

You said the Fisher on wanting to be here and, be a part of this. Thank you so 
much.  

Jan Koch: Absolutely. Absolutely. Tell us a little bit more about who you are, 
what you're doing and in the affiliate marketing space.  

Bruno Nwogu: All right. Just like you said, right lead and it's funny enough. 
The, how last year, just before COVID July, I had no idea about affiliate 
marketing or email marketing. 

I had to be really precise. I actually hated market. I hated anything sales or 
marketing. I hit you the strongest, but actually, and sometimes I seem to feel 
like I do you get it? It's all like a love, hate relationship, but I hated it because I 
had a bad experience when I was younger. I remember going to. 

Newspapers for my pasta. And everybody came driving past me. I was literally 
standing on the road. The sun was watching, like I was sweating. I was asking 
you to buy me that was the day I told myself that I have no way to get to 
market. And it was terrible. So that fear of markets and mutually funded me to, I 

remember I think it wasn't my final. 

No college. And then I studied statistics. So give me, it's called, what's called 
the psychology of persuasion influence psychology of persuasion by.  

Jan Koch: Yes.  

Bruno Nwogu: Yes. I remember reading that book and I was like, oh, wow. Is 
it really like this? And it changed my mind of all market seems to, I realized 
that I was trying to make people do things, and it's not really about that. 

It's helping understand people. And when you understand people, you can use 
that understanding of people. So now move them in such a way that they get to 
do the things you want to, you want them to do. However, it's what they want to 
do. All right. It's not you making them do something you want you alone, just 
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channeling and making it flow from what they want to buy at the end of 
oregano. 

What exactly. So Robert Cialdini's book really helped me. Then I read Daniel 
M. Dale Carnegie's book, how to win friends and influence people. And then 
that was where the change started for me. So last year, I during COVID I 
worked in a gym job. And so I had to not to stop the job because of lockdown. 

And because of that, we were all our home. I remember thinking to myself that I 

needed to do something to make money, but that wasn't the moment everything 
changed right on the Sunday morning, when I was heading to church, I was 
using my phone. I was in my phone and I sat by the way. And as I sat by the 
window, it was around 6:43 AM or several 

It was pretty dark. And I sat in the public transport's maybe Nigeria is called 
MULU. So yes, it's got mouloua. So if a public transport or an email for you to 
stop by pick a couple of people and just move. So as I sat down there, I decided 
to stay by the window set. I use my. It was an iPhone seven and it was a gift. 

Someone gives me, in fact it was the, who was the most expensive thing in my 
life in terms of the price by which I bought it. I knew it was about $200 and I go 
to TSA. That's the children's expensive. Anyway. Now for you guys over that 
200, the lessons, it's a small one. You're right. Trust me 200 a license. 

Someone's one moon salary. Yeah. Think it more, it's almost like you're 

comfortable enough, right? So COC pretty  

Jan Koch: huge and way beyond that by now. Oh, of course. 

Bruno Nwogu: We're going to get this. So what else is in the phone? Next 
deals? I just say hi, just come from the window and smashed my hand, like peel 
this from my hand. And I remember watching in horror as they gave me with 
my phone. And it was at that moment that I realized that pharmacy you are in a 
lockdown, the job piece, you, my job then was pay me. 

40,000. And which is, as of today, I'm talking to you, which is less than a 
hundred dollars a month. That's what the interesting part was our spending 
nearly 80% of its. So in 5% of it on transports, meaning at the end of the month, 
I was taking home only less than $20. A B yes. 

A month. Wow. So that's, if things are very convincing to dollar so that you 
would get the implication of what exactly it is. So things are really tough, in 
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Nigeria for the average person. And so when I had, I've been hearing about 
online marketing, how to make money online. And one of the last things you 
want to do is Google that stuff, especially from Nigeria. 

Bombarded with ads. You probably, you never know how to start. So I wrote by 
friend of mine, Augie reached out to me and she was like, Hey, there's this 
online marketing stuff that you could do. And skeptical because I told you I 
needed to have marketing, anything marketing gets into my framework if I'm 

applying for jobs. 

And I see markets, I just tell myself it's not for me. So I was like, now that 
you're down now that you have no option, you can't be selective again. So you 
have to let me just go with this. So I was like, okay, let me just try. It's fun. Let 
me just try it out. I've tried different things. 

Let me see. So now I got the cost and it's a cost of online marketing teaches you 
the basic building blocks around the markets and then everything. So I got to 
that. I was like, okay what's what's now let's look, what do we have now? And I 
said I want to check it out. I remember the cost was in my laptop for two weeks. 

And then one day I said, okay, you know what, let me actually check this thing. 
And then I pick it up and extend going through this. And the, in my mind was. 
Wow. I could actually do these things. I was like, I could actually do this. So 
then I wasn't able to sophisticated email markets. They felt like he very far 

option for me. 

So I was like, okay, let me start with what I have right now. And we see the 
same concept too. I, I. I literally just went to the site, pick the product and then 
say, let me just test it. I would see very shabby copy or I'm very shabby as in, I 
can't remember what I wrote right now, but it was probably terrible. 

So I really caught me. And then I put him on my WhatsApp status and before I 
knew it, couple of people just message me. And by the end of that day, I need 
my first $5.  

Jan Koch: So that's literally 25% of what you took home for an entire month 
and you made it in a day just to put it in perspective for people watching. 

Bruno Nwogu: exactly the points  

Jan Koch: it's really good. And that's just from WhatsApp.  
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Bruno Nwogu: That was just from what's the problem. If we might get to talk 
about what's up is doing incredible here. In fact, in a lot of people that I know 
are making as much as $2,000. $4,000 a month from WhatsApp. It's a stream. 

Jan Koch: You must be the king at that income level in Nigeria, right? I mean 
that, that's 10 X, the average that's  

Bruno Nwogu: the next day. It's incredible. I'm not the kink or it's the couple of 
people. I have friends out students who are doing incredible work, a friend of 

mine he released a product it's on WhatsApp markets in uncertain, credible. 

However, I have some students who have been doing a thousand dollars a week 
from WhatsApp  

Jan Koch: marketing and that's big money even for a Western standards, a 
thousand dollars a week, many people in Germany. Don't earn that in their  

Bruno Nwogu: job. Oh, wow. That's that is, and that's, what's, that's, what's 
coming up for students of mine with doing so. 

I know what's up, it's really doing is doing a lot for people here. And then, so 
back to the story, it was in the meat. Find that $5 about 2,200 feet. Then I was 
in, I realized that, oh, this is what freedom, peace. I was like, I don't know 

the marketing  

Jan Koch: too. That's all I want  

Bruno Nwogu: to do. Exactly. I was like, I said, you know what, let me try 

something more expensive. And then I went for something bigger. And then I 
remember making the Festa months. I don't remember when I hit a half a 
million. $8,000 here. So let me give you some perspective. 

So when we started I said my goal was to make $400 a month. Remember I was 
coming from was any less than a hundred, $400 a month. And I wanted to see if 
I could do that by the end of the year, $2,000, which is 1 million a year. So I 
was like okay. Jan in one month of starting from zero, I made that goal that one 
year in one, 

it was incredible. I remember talking to my fellows like Daniel, like that, I just 
read it. I just spent $2,000, like breathing the end differently.  
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Jan Koch: Thanks.  

Bruno Nwogu: This is incredible. So since then I haven't looked back then and 
I don't think I'm stopping anything.  

Jan Koch: Yeah, this is such a powerful story though. That is why I'm so glad 
that you are joining this event as a speaker, because I really want to hear when 
people to hear this story. If the one thing that I hear over and over again, and it's 
this doesn't work for me. 

I don't know how to start people. Over-complicate this stuff. We overcomplicate 
building an email list. We overcomplicate selling via email and. If somebody 
from Nigeria can earn that much money, that will put many German 
entrepreneurs to shame, we're just starting out. That would, that earns more than 
people in Western countries, which have vastly higher living standards. 

Now a cost of living to. You're removing all excuses for people watching this, 
not to start. Yeah. I would love to learn what role email marketing plays in your 
business  

Bruno Nwogu: right now. Beautiful. I recently it was three months into when I 
started that said give him a chance because so WhatsApp it's limited. 

WhatsApp is limited. The advantage of WhatsApp is that gives people the one-
on-one relationship with you. And that is really powerful because then you feel 
like they have a one-on-one relationship. Trust is start, and then selling is easier. 

However I remember, so one of the things that we have done here in Nigeria as 
we've come back. 

And when we, when I talk about how we set it up and everything just explain 
what we do, but basically we've combined both. So that's, the average open 
rates of of an email marketing sequences, that's it, that's a percent that 
presented. That's the average generally just give or take down months. 

We have found out by combining with WhatsApp, we could increase it by even 
10% or 20% more because WhatsApp has a higher open rates in 19%. So email 
marketing. So marketing has actually helped my my business. I find out that if 
you get it right, and it's not difficult to and if you understand how to, use it to 
responders, which emails send, how to signature a couple of these things you 
learned along the way. 
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So lot of to learn everything first and then try to get perfect before the he doesn't 
work. The, I remember I'll give you a. It's story. So I won't use any particular 
font for my email campaigns and in my mind, it was like, oh, I actually wanted 
to, I used the book. 

I'll use it because he felt like he was typing. Okay. So the phone felt was a 
typewritten. So I wanted to send that field over, sending the letter, but a lot of 
steady getting complaints from my subscribers that it's difficult on the eyes. So I 

went to do my research on the farmer that it's actually popular complaints, and 
that is actually good for the eyes. 

So I had to change it and they didn't disappear. Do you get a quite, is that. You 
could learn along the way, learn a lot. And I think you give me a marketing us 
contribution to we're over 50% on. All right. it's part and parcel of my 
campaign. I always collect emails so that I can always see that follow up on 
people and reach out to people because as much as we like to think that email 
marketing is dead, I don't think it is right. 

I feel like it's direct. It's a direct way of communicating. Your your customers 
and the truth is anybody who is doing your business to, or anybody who you're 
selling to today is checking their emails. Now, for example, we can me, I wasn't 
proud of when I started online marketing, I wasn't in checking my emails like 
that. 

But Jan, I can tell you that I'm always at my email, always have my email. So I 
think your target audience will be on your email. All right. Yeah. It's like the 
audience. So even my kids and I was really, I don't do marketing company. We 
thought spotter in email marketing towards,  

Jan Koch: so what does a regular email marketing campaign for you look like? 

Like what walk us through from how do you collect the subscribers? How do 
people get onto your list? And then how do you build that one-to-one 
relationship with them so that they actually start trusting you and buying from 
you from those emails?  

Bruno Nwogu: Trust is the risk customer ditzy on the internet generally. 

From how I build my email list, so I have different landing pages for different 
products, different lists for different products, I'm affiliating four or different 
things are aspects of aspects. I want to share, such as subscribers obtaining. So 

generally it's marketing, it's sales, it's lifestyle. 
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I have the London page sometimes. Okay. So this is how the average sequence 
works. I have the, our lead magnets is basically something that I have already 
put together a valuable piece of information that is specific to a group of people. 
And maybe I have, I run an advanced lead generation campaign. 

So I'm simply running the ads not to generate leads.  

Jan Koch: Okay. So from Google ad words, driving people to that landing 
page.  

Bruno Nwogu: Because I've not muscle skewed. Its use Google yet. I've no 
clue how to use Google. I use Facebook, I use Instagram and I use my Twitter 
profile. Yes, because I get a lot of activities on Twitter, but I don't have such a 
huge video accounts, but I do have the love activity engagement. 

So I have a couple of people on Twitter. So I use these three platforms, 
Facebook, Instagram, Google, Facebook, Instagram, Twitter. And then I have 
my illusion where you get to. And then, so when you click on the link, you 
either click to subscribe to my list, or maybe you see something, a ad, and then I 
have the, it gives the offer you all right, a very valuable piece of information for 
the lead magnets, where it's very simple, very easy to consume. 

And it hits, pinpoints of people of that target audience. So I've already designed 
that okay, this is what we are going to. This is what I'm going to do. I'm going 
to put this information. I'm going to research the audience. I want to be because 

the mistake is people want to say. Depending on what you're selling, it's 
possible that you would restrict for the sale. 

But from marketing, I've come to know that about 3% of people are looking to 
buy immediately. A couple of people are in the hunting stage. And then what he 
wants to do is ensure that you are capturing people looking to buy immediately. 
Others are looking to, just. 

And get more information about different buyer's journey. So lead magnets gets 
those kinds of people into your funnel, into your list. And then from there, I 
know we have some, I have we welcome sequence. All right. Welcome 
sequence where I just stood and what I'm about. I'm more like a pre-sale or it's 
in terms of what to expect, sets the expectations for them. 

So a cake, sometimes it could be like, Probably me to visit of your life. And in 
this email, you'll see a link that contains, so my secrets, the marketing, and what 

I have to do and stuff like that. And from there, I know we need to send them 
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emails or so want a couple of, when I say rule of thumb for me has been to 
segments my list and to. 

Not so I don't try to send emails everyday. I don't try to send you this. 
Everything. I don't try to sell everything. In fact, I ran a couple of 

three weeks. Somebody had to write to me, I say, did you remove me from your 
list?  

Jan Koch: So they were missing your email.  

Bruno Nwogu: I get a little, sometimes I write emails. Like you reach out to me 
and they're like, this is so personal. And thank you so much. This is what I 
needed to hear on that connection. 

Usually it's more than just how much they buy my stuff is the fact that I have a 
value to. And people would literally wake up in the morning. I remember 
running an ad on Instagram and the guy was like brew. You've deleted emails. 
Where is areas do it? Don't send it as soon as possible. I was like, I'm sorry, I'm 
working on this book. 

It's taking up my creative juice. I can't really sit down and compose an email 
and stuff like that. When I'm done, I would just, start sending my eternal spark. 
That's basically our  

Jan Koch: that's amazing. So you, when you're compiling an email, you're not 
focusing on how do I get my subscribers to buy from me? 

You're thinking like, what issues are they facing that I could solve for them? 
And that email  

Bruno Nwogu: exactly. Because one of the things I am, I re I mentioned in my. 
I just release recent today was that we see markets who doesn't start with 
products, it doesn't start with product. It starts with people. 

And that's why there's in markets and markets. It's not called productivity. It's 
called need. It's about people. So if you are not willing to help people, if you're 
not willing to solve people's problems then you shouldn't really be much. 
Because it's about people. It's always going to be about people, products or 
services will come and go. 
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People will always remain. And that's why I feel if you understand people and 
somehow to relate with people, you very well in the markets in generally. So I 
try to understand that. Yeah. I tried to understand the people. I try to listen to 
their complaints, right? Listen to their conflict because the problem is 
sometimes you think that you know what they want, but you're not listening to 
them. 

So you listen to them. Sometimes I ask for feedback or replies and a couple of 

people reach out and to give feedback. That's how I am. That's my approach.  

Jan Koch: That is so important. I hope many people will take notes on this 
when they're watching this interview, because you've just hit the nail on the 
head. 

Even when I'm planning these conferences, I don't think w what type of 
speakers do I need to bring on to have the biggest reach of the, with the 
audience? I think about who is it that I want to see this summit attend in this 
case, email marketers like you and myself, want to build a bigger email list. 

We want to build a more sustainable and predictable. Through email marketing. 
And then I reverse engineer and say what are the issues that I have in my own 
business? What are the issues that friends have, who run similar businesses and 
who can speak to those? And I think you, you've just made a very important 
point and that when we actively listen and take. 

What people are telling us, we get so much important feedback that we can 
piggyback on. And then we can get that. Get new ideas for more email 
marketing campaigns, for that, for example, or for new YouTube video to put 
out all for a new product to promote as an affiliate. How do you get people to 
respond to your emails? 

Do I, because that's also part of earning their trust and building a relationship 
with them. What do you think makes your campaigns work so  

Bruno Nwogu: well? Okay. Back to what we do so long find ours because 
majority of my audience, LNG audience number matters, 90% of Nigeria's. 
What's up then they are on there. 

Excuse me. And the, checking your emails. You can't compare that to, like I 
said, when in my landing page. And then the thank you page, and then the 
phishing email sequence, it's inoffensive to the humans and sustains a call to 
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action for them to, for them hits me up from. We love a good joke on that 
because I can actually get to interact with this person. 

One-on-one right. And although that's not you can't call that line because the 
line is switched off. I just have it so that I can allow the message this far and 
then do some other stuff. I reply whenever I'm free. I have that. And they love 
people, actually, a couple of people, jump on WhatsApp and the extent what's 
up, I saved their numbers and that's also beautifully the list from WhatsApp 

positive. 

It's a list, but it's the different kinds of list, but social media release. One of the 
things I do is I get to ask people to to respond to. That's a reply. The kind of 
message is kind of me. As I said, I think that's one to evoke emotional response, 
or just simply asking people, setting questions that will easily get them to 
respond. 

So that's how I use that to measure. It was a level of engagement in my head. So 
I asked clueless 

Jan Koch: and I really like that approach of how you are adjusting to the 
market, because I see many people who think that I should be sending emails. 
9:00 AM every week, or I should be sending emails five days a week when 
that's not what the market wants. And they are just too stubborn to adjust to that. 

And I think that you recognizing, Hey, I need to be on what's app and then find 

a way to connect that to others and to other channels of communication that. It's 
a very smart approach. And I think that could work really well. Even for 
Western countries. I could see that work in Germany very well where people 
just text you on WhatsApp or on telegram or any other. 

Bruno Nwogu: Yes exactly. It's definitely going to work because now you're 
leveraging two platforms, where people are when I want to send, when I want to 
send, relented stuff. Because what I do is that almost just say, Hey, so a couple 
of things you can do on WhatsApp is identity broadcast list. Right? 

You can have, WhatsApp is limited, but you have. You have just to hung out 
with six people or lists awkward custody, six, perhaps several about school or 
my points of style. And depending on the engagements you want from seven or 
guests in your list, so have them on WhatsApp so that whenever you send them 
mail, you could just quickly say, Hey check your email. 
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That's something there for you. You could increase the open rate because what 
you want to do is to see that message. So you do that. Then we find out that they 
operated significantly better than if you hadn't done that. So it's just leveraging 
two platforms and trying to be where your audience is trying to be, where your 
audience is. 

That a lot of them are WhatsApp and B. They love them. So another thing I 
actually do is the. My attention to my emails, my social media and news, 

because I know that what people want is to know you, even before people buy 
from you, the festival buy into you. All right. So that means that the people buy 
from your face by buying as many of that, they have to trust you before they 
ever trust. 

Yeah. And I have pharma though, because my home on the infinite is Twitter. 
People get to see my interactions, and by standing for me an outside perspective 
and similar to Russian Semites, she see my tooth, the, and trusting. And then 
whenever I send an email or send it to you, there's much more engagement 
because they have come to see me from, you could easily go to my NCLR and 
see how I'm interacting with other people. 

How naturally he just gives you a feeling that keep these guys actually here. It's 
not going to 

stuff like that. That's. That's what I do. And that's how I trust a good relationship 

with people. And I try to reply all my emails. I literally try to reply all my 
emails and That's basically what I do nothing. nothing. He'd be my sleeping.  

Jan Koch: I love it. I know. I would like to dive a little bit in, into WhatsApp 
and Twitter later on as well. 

So how often do you communicate on WhatsApp? Like you've mentioned that 
there are some limitations, like only 256 people on the broadcast. So do you 
have. 20 different or 30 different broadcasts where you paste all the same 
messages to when you notify people or how do you do that? Very good  

Bruno Nwogu: question. 

So what we do is that WhatsApp gives you what we'll call the status feature and 
the status feature. People who are saved, their number, who you see their 
numbers are rights, get to see your status. If you put a message on your stuff, 
that's expressing 24 hours, that's the downside is it's not slow and it's good 
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because you don't want to have something that's there for four to 8,600 files is 
good. 

So you should get something to stop this as time goes by, more people will get 
to see. So 

Actually got to see my numbers 

but you have to be careful. I think what's up. Doesn't really like, so much what 
type of business, but I think it works best now. So you get people to see the 

number and then. You see the numbers to, using a donation or if you have time 
see them by their names in case they ever reach out to you, because that also 
gets people to feel more special. 

So when do you reach out to you? So I see the numbers and then I just put it on 
my WhatsApp. So I don't really send people direct messages. I don't cause I 
don't, I just put on my WhatsApp. I say, Hey I think you've got some new to 
check it. I can understand. And in 24 hours, you'd see that a couple of people 
I've seen that check. 

So I say, instead of sending I know a couple of people that have close to a 
thousand views on your WhatsApp stuff is first hundred thousand views on 
WhatsApp stuff that you probably have. Like you probably that's little, you 
probably have Almost 8,000 to 10,000 contracts. See, that's, it's a combination 
of those. 

You see them, those are their numbers. That's how you get to see the other 
views. That's how you start. Those issues increases. You have couples and a 
bunch of saved. Those people have saved their numbers. So the sex that in the 
past, the intercepts or the views you like can get exactly. So because of that 
cylinder of mine who has closed over 8,000 views, 2000 views on this, what 
some stuff is the disadvantage is that because once something is not beautiful, 
that your phone is going to hike a lot. 

So something you can, if it's a trade off, you don't mind, you could do that. So 
he has a thing. He, that those thoughts out is now moving to email. All right. 
This moves in the markets because he realized that pressure it's literally too 
much. Yeah,  

Jan Koch: it is probably worth getting a separate phone just for that. 

Bruno Nwogu: She's the ideal things you get different for that.  
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Jan Koch: That's very interesting. So you promote in your status that you had 
an email campaign come out or that you have a new offering or that you're 
taking questions or something. Then you collect the feedback from the 
WhatsApp messages and you transfer that into email and stuff like  

Bruno Nwogu: that. 

Yes. And even Africa reply me on the point is wherever we can get to which 
with easiest for them, try to move there. So if it's on WhatsApp, they see me and 

they reply. I take the feedback. If it's an.  

Jan Koch: Yeah. How do you manage the time though? Because I could 
imagine if you have 10,000 addresses and WhatsApp and you get like 50 to 500 
messages every single day, when you put something out in the status, how much 
time does it take you to manage all of that? 

Bruno Nwogu: Okay. So inside secret rights, the truth is. It takes a lot of time if 
you are doing something else. But because I literally do this weakness. Exactly. 
However, if I say tell someone who had, a full-time entrepreneur, a 
entrepreneurs, maybe something that's worth doing, I'll say you just have to 
manage your time. 

And I'm seeing you stick with emails and just use WhatsApp to supplement 
because the thing with people with. As long as they met, they can reach you on 
WhatsApp. They probably want to go to WhatsApp to reach. So what you can 

do is if you have the resources enough, you can hire. Have your WhatsApp and 
that would stop. 

You need to separately what's up and with pissing out WhatsApp, it's a separate, 
essentially you have a view who handles that addresses messages gets the 
responses, gets feeds back feedback, and then, attends to people's questions and 
inquiries. So you could do that. That also looks, I just manage your time 
properly. 

Try to respond to as many messages as possible. I know that for one, I knew 
about. They don't respond to every single person's message. It's impossible. It's 
impossible. I see a couple of my students and I see a lady, the lady had close to 
a thousand already messages on WhatsApp and she had all kinds of routes. 

It's a hundred. I was like, oh man, this is crazy. I so that's the downside, like I 
said, I'll be, I'll let you pick your boxes because. What's how use your open 
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rates? He builds relationship connections faster. It's like a one-on-one if you 
give me a number what's up normally, it's you giving me access to you, right? 

That's exactly what it signifies. When people are with you on WhatsApp, it's 
different from you being on an email list. I feel like, oh, you probably check 
what's up. I know that you could simply text CRC. This is it. So it gives you a 
friendlier approach. The downside is if you are addressing a whole lot of 
people, when you in doing too, you don't want to do that all the time. 

You just find where you maybe particular sets of audience, you would send you 
what's up. What's up. Then linked to 

That is probably the people you want to really engage with.  

Jan Koch: Yeah. Yeah. Your most engaged email subscribers should get that. 
Yep. That's a great point. And I would love to switch to Twitter now because 
that's how we connected as well. I saw that my buddy and his, you was also 
speaking at the summit, promoted you and whatever, whoever he promotes and 
he speaks highly of I follow. 

Bruno Nwogu: Yeah. True. True. And this is an amazing, then this is an 
amazing person. Then he says, you go and.  

Jan Koch: Yeah. So essentially what I would love to know is you've said 
earlier that Twitter is one of, one of the places you feel home on the internet and 
where you drive people from to your emails. So you put out a tweet and you use 

Twitter to build your email list and to build your following, share a bit about 
your strategy on Twitter. 

Like what do you do on a day-to-day basis to grow your audience?  

Bruno Nwogu: Thank you. A couple of things I do, I use I use a form of 
contents strategy. And I've been on to that one, but the secrets which I told 
Dennis, is that for you to for you to grow on Twitter, you have to like, let me 
rephrase what someone said. 

If you want to be known on Twitter, you have to be known off Twitter. Do you 
understand? Yeah, so it's more have a life, right? Have the heavy personality of. 
All right, because for me, it's not just the numbers, it's the engagements. And I 
get pretty decent and give me four, compared to my subscribe, my recording of 
this video for, I get three descent engagements. 
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If you take mine game and give your hit rate is higher than probably somebody 
who has, a lots and lots of. So the reason is because it has always been a more 
engaging communities, engaging people. Our, maybe there's a topic that I'm 
passionate about. You'd see me there and replying the treads sometime, so back 
in the day, and I was like two years ago, I used to really. I used to be beat you, 
look on Twitter when something does go down. But the good thing about that is 
that you, by doing that, you will speak to your audience by that you speak to 

your audience. You speak to those who you call now. 

Because if you're trying to connect to everyone, you're connecting with new 
bud. And if you want to engage, you have to do, as you're talking to, you 
literally have to be polarizing it bits, right? So you just have to be sensitive and 
sensible about it. And you have to talk to take a stand and ask. 

They don't want to be when people need something that you align with them, or 
you aligned with them, or or with their opinions at the beach, the biases. So you 
take your stand and by doing that. You are you signal that you are 
knowledgeable on the subject matter, and that you're not willing to run the, and 
people like to follow, just people who are very outspoken on issues, they 
strongly believe strongly support. 

And that was basically what I did or I engage with people offline. So I had 
people that we met on Twitter because we created this WhatsApp group or 

right. What's our, what are we're now on? He grew them so telegram and then 
went here. So every now and then we'll just ask them to fill out fully each other 
and then following each other, of course, it's lead to engagement because if he 
will see things that we like, which will expand it to other audiences. 

So for me, my strategy has been to actually engaged people. All right. Until. It's 
about beauty relationships. Look at man Dennis. We are seeking to do 
something incredible managerial, and then I wouldn't have been able to build a 
relationship if I was about just if I want, I don't think I would have gotten the 
opportunity for just about, making this money or. 

Just, those move stuff that's in the market tends to it's about building relations 
our collection, because I believe that in the end, it's the relationships that you 
build relationships will take you places that money never could have. For 
example, I don't think I would have been on this beautiful school, without 

Dennis's relationship to get. 
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And here we are today because of that relationship. I don't think I love. Percy to 
get access to certain things that has come my way through relationships, 
because what money can not buy relationship.  

Jan Koch: Yeah. Yeah. Sometimes relationship brings you stuff. You can't 
even buy that. It's not even, just the interview of the two of us. 

I D I don't accept speakers who want to pay their way into the summit. I only 
want to have speakers who. I know, can contribute a lot of value to the 

attendees there. That's why I wanted to have it. And if you were to offer me like 
10 grand to speak at the summit, I would say, no, thank you. I take your money, 
but you want, you won't be able to speak at the summit. 

I position you as a sponsor. Maybe you won't be a speaker because the speakers 
has, have to meet my own personal standards for quality and. I think you're 
coming full circle here and that you are always prioritizing human beings. You 
are always prioritizing relationships. And that is how you've built such an 
incredible affiliate marketing businesses, not so much about having the perfect 
sales pitch. 

It's not smart about being the best copywriter. I think  

Bruno Nwogu: I'm a terrible copywriter. Like sometimes I ask myself, so what 
exactly are you. And the answer is simple. I can spend an incredible amount of 
time understanding people, writing copies. I can hire somebody to write copies 

for them. I can ask someone to do the landing page for me, but I want to be the 
person who gets people. 

I want it to be that I get them into empathy, understanding people, 
communication things. I'd rather spend my time. Linden about people. I read 
books on, psychology, how the human brain processes, information decision 
making you not giving us so that I can be in a place where I just understand that 
it needs people because it's all about people. 

Jan Koch: Yeah. And if I had to bet that is also why you like Twitter so much, 
because Twitter is just this constant influx of people sharing their emotions and 
stuff, and you just get to soak it all in  

Bruno Nwogu: spawns. Absolutely. Absolutely. Of course that's not the perfect 
place on the internet because you literally see some really stupid things. 
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But the point is it's just. Humanity and, communication and how people, 
sometimes just the tweet, it goes viral. And you hear people saying that, oh, I 
released with that. And it makes you realize that you're not really alone, right? 
This stuff that you have, this drug alone, you have in your head, you find out 
that it's in the heads of all people, and then you not realize that sense of 
community is larger. 

And we as human beings, we are drawn to community with drugs groups 

Facebook prioritizes groups It's ice cold and it's might as well talk groups, even 
two times, it's going to have something like it to our group feature. All right. 
Because they found that people with. Flock together. So that's a group in that 
community. 

Beauty is one of the beautiful things I really like about something because you 
can be a part of community. They can make a difference. Even in that small 
community that you are a part of.  

Jan Koch: Do you use the Twitter search a lot for finding those communities 
and fi finding, turning hashtags and stuff that you want to  

Bruno Nwogu: care about? 

I don't, because like I said, it's not really, I lost such a close community. Okay. 
So maybe from where I came from what I just did was I have, like I said, I 
engage with people offline, so I have built relationships with them, not just on, 

on Twitter. Sometimes they reach out to me. 

I'm like, who I, so this really fits with that. We will probably interest you. I get 
that looks. I have a friend, a good friend of mine. She sends me tweets that she 
finds out that we know that I'd find. And it gets fully there now by fully these 
people. All right. I will see access to either debt suites and other people who are 
like there. 

So I get fully disputed too. And then I must see in two seconds engagements 
add value. And then that also goes back to the book. I don't search. Now, I'm 
not saying that as a beginner, who's used to that. You come to that, the keys to 
that are missing that where I am right now, I don't search for communities to 
engage. 

I positioned myself in such a way that they find all right, and then it's easy to be 
an influence to them because I'm positioning myself. If I'm starting off, I don't 

think I'll do that, especially when I'm not, and I'm not new outside the tutor. I'm 
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not able to move on to this. When I'm starting. If I were starting again, I would 
find those communities probably such for them, such for a couple of people that 
I want to Moodle and I want to have a similar kind of following. 

And then I would follow those people and engage them. Yeah. Yeah.  

Jan Koch: That is what I just wanted to encourage. Everybody is follow Bruno 
on Twitter. The link is below this video on the speaker page, because just as he 
said, don't pay attention to what other people say you should do model what 

they are actually doing. 

That is how I got a little bit big on Twitter as well. I just saw what Bruno was 
doing, what Dennis was doing. Alex Berman is big on Twitter to just follow 
these three people. They are all on the summit by the way, too. So you can see 
the connections that we are building. It's not about having the best hashtag tech 
strategy. 

It's not about posting 50 times a day on Twitter. Just model what people you 
admire are doing, and you will see similar results.  

Bruno Nwogu: Yeah, exactly. Like we're mental and say. Yeah.  

Jan Koch: That's probably what every parent says to that, to their children. 

Bruno Nwogu: You  

Jan Koch: shouldn't eat junk food, but don't do what I do just don't eat and like 
a. I love it. So one last question or two last questions actually, before we wrap 

up here, because we already at over 40 minutes here, how do you drive people 
from Twitter to your landing pages so that they sign up for your email lists? 

Bruno Nwogu: Okay. Depending on what I want to do that period, for example, 
right now, for example, the team also listen to the team, my book on affiliate 
marketing, how anyone can start and make their first two. You said actually my 
kids. So what I did was a heavy on my profile. I've been country, right? 

Link tree. It has houses, all the links that I want people to see and lots of stuff. 

that's the mentorship and all that. And then we said how to who are, who I am. 
And that's who I am. My bio, what I'm about as a signup form. And then lastly, 
I have connect via WhatsApp. So those two, I get you to get to a couple of them 
engagements and lastly to help or to my, to start performing well. 
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And I simply wanted some people with. 

doing very well. They say gets 10 likes 20 likes, 50 likes, depending on what 
you said, it's automatically send the message. So I do that. So sometimes you 
just see that, Hey, she liked this too. It's to connect on WhatsApp and then every 
now and then when I drop it to check my WhatsApp, I see a lot of people are 
going negative and it has helped me grow. 

My was at least so from that Canada move into. Back to itself, depending on 

where I want them to move. So depending on what I want to do at that moment 
or what I can handle, I will choose, where to drive people to. But musically, I 
use software to meet certain responses, and then I use my bio or as a mini five, 
second speech to get you to click on delete. 

Jan Koch: Perfect. Perfect. And we then got all the tools that you use below 
this video as well. I'll follow up after the recording to get all the things for that. 
One, one last question, before I let you go, runo because I do want to be 
respectful of your time or what are your three best tips for people who want to 
build their email list and sell via email? 

Whether that's affiliate marketing on their own products, what three tips do you 
have for those.  

Bruno Nwogu: Okay. So the first step would be to know who you are talking to 
right now, who your audience is or who you're against is there. Then I don't 

want to claim to be the do's and don'ts of even marketing. Some things is better. 

You learn on your own book where you know who your audience is, right? 
Because this is the framework of everything. We are audiences. Understand 
what your pain points are. All right. And then get to. Talk to them, as though 
you talk to a friend or rights to them, because your rights to befriend is that 
there's, I think New York audience 

when you say know your audience, know their pain points and then talk to 
them. I could talk to Shane, right? The way you speak.  

Jan Koch: All four. Very powerful. So friends, thank you so much for 
watching. I have all the links for connecting with Bruno and for the tools be low 
right here below the video. 

Bruno, thank you so much for taking the time to do in this recording with us. 


